
2001 LANTIS 929 Cargo Loader 220" - Diesel

Background
Our client, a global logistics and package delivery leader,

was struggling with the management of idle surplus

assets, particularly large cargo-moving equipment. They

needed a provider capable of securing competitive

secondary market value for these assets while

seamlessly handling all compliance documentation and

coordinating the removal process.

Liquidity Services streamlines the
sale of client assets, maximizing ROI 

Challenge
To efficiently manage and sell surplus cargo-moving

equipment, our client needed a partner to deliver reliable

service, ensure full regulatory compliance, and provide

comprehensive documentation. They sought a solution

that would streamline the sale of these assets and

maximize their return on investment.
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Liquidity Services provides client with a reliable
and compliant asset management program

3,817 107 $1.1M+
Total Bids Items Sold Surplus sales
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Top items sold include:
2001 LANTIS 929 Cargo Loader 220" - Diesel

1998 FMC B1200 Aircraft Pushback 747

1996 FMC B1200 Aircraft Pushback 747

2001 LANTIS 929 Cargo Loader 220" - Diesel

2007 TLD GPU-4090-T-CUP Ground Power Unit

1994 STEWART-STEVENSON GT100 Aircraft
Pushback 747

2001 S&S TUG TMD250 Airstart 250

2011 BOSSERMAN RF10SC-800 Refueler
10K - Diesel

1993 STEWART-STEVENSON GT-50 Aircraft
Pushback 727
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 2007 TLD GPU-4090-T-CUP Ground Power Unit

Solution
Liquidity Services executed a tailored program to meet the

client's specific needs: 

Comprehensive Asset Documentation: Liquidity Services

meticulously documented each asset, ensuring accurate

and detailed listings. This thorough documentation helped

attract the right buyers and facilitated competitive bids.

Seamless Coordination and Compliance: Liquidity Services

managed all aspects of compliance documentation and

removal coordination, providing the client with a hassle-

free process and peace of mind.

Competitive Bidding Process: The assets were listed on

AllSurplus, Liquidity Services’ global marketplace, which

reached a global audience of potential buyers. This

approach ensured a competitive bidding process,

maximizing returns for the client.

Liquidity Services delivered our client a reliable, compliant, and

efficient asset management program, maximizing returns on

surplus idle assets through a competitive bidding process. The

project yielded impressive results, with 107 items sold for a

total of $1,167,242 across nine events. 

Sale Items of Note:

North America

Ready to power the circular economy?
Contact us today!

EMEA APAC

Liquidityservices.com

© 2025 Liquidity Services, Inc. | Case Study | Ground Support Equipment Pg. 2

Bryan Cierly 
Business Development
714-321-4778 
bryan.cierly@liquidityservices.com

Jack Potter 
Business Development
+44 7435 010388 
jack.potter@liquidityservices.com

Rachel He 
Business Development
+86 18721065570 
rachel.he@liquidityservices.com

1998 FMC B1200 Aircraft Pushback 747


